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SIOR Transaction
“Behind the Deal” Case Study
 
Cooperating SIOR Members  
· Member 1:
· Name, Designation:
· Company:
· City, State/Territory, Country:

· Member 2 (if applicable):
· Name, Designation:
· Company:
· City, State/Territory, Country:

Please add more if necessary.
Transaction Type & Details  
· Transaction Date: 
· Transaction Type [Investment, International, Sale, Lease, etc.]:
· Building Type [Office or Industrial]: 
· Building Size [Square Footage]: 
· Aggregate Rent or Sales Price: [Specify type of currency] 

· Was this deal a referral from another SIOR member, please indicate here.

· Provide background about the transaction and how the members connected.

Client Objectives  
· Describe the situation your clients were facing such as their goals, objectives, and challenges.


Transaction Profile   
· Describe pertinent details about the transaction such as:
·  What was the timeline from listing to closing?
· Were there any competing offers or interest?

 
Solution  
· Describe how you partnered with an SIOR member to close the deal and meet the needs of your client.
· If there were any challenges, how were they resolved?
· Provide a client testimonial, if available.

Please attach to an email any available photos of the property, don’t include them here.
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